Started Leeps Showroom in 1989 Designed many showroom floor plans and
‘ customized displays.

Designed customized products ' Handled all forms of advertising including
for clients. . sales flyers, truck designs, newspaper, etc.

Organized and managed several
Vendor Day Trade shows.

Leep's Supply Company, Ir
Merrillville, Indiana
Vendor Day, April 23, 199!
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Created, built and maintained one of the
earliest and largest Plumbing E-Commerce
Websites from 1993-2001. Recognized by
Supply House Times in 1999.
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Industry Websites

With more and more consumers and tradespeople taking advantage of electronic technol-
ogy to handle their purchasing needs, several PHCP wholesalers have {Iarrlop(rl‘ compre-
hensive websites that are a virtual showroom of product. One of them, Leep's Supply of
Merrillville, Ind., has experienced great success with its Leeps.com site, In fact, the site has
genenated an average of $20,000 in new sales each month, During this installment of the
'ASA News Exchange Pit, Doug Van Der Weide, the showroom salesman turned Ill‘.'(mrl
guru of Leeps.com, discusses some of the major implications involved when operating an
e-tailing site with one of his vendors, Rob Larson, who is general manager of Pearl Baths.
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Building the Web

If You Build It
Properly, They Will ®
Come!

My Duse Viow Der Wokde

Loy Willer Door & Glase
2005 LaPorte Avenue, Valparaiso, Indiana

® Commercial Storefronts @ Custom Mirror Work

® Custom Shower Doors @ Glass Block for Windows & Shower Stalls Your Web site can be anything

yOu want i 1o be. Someone once
said 1o me. “The Incemet is like a
mirroe. One side is the real world
the virtual
peoblem with
hat everybody is

Over 32 Years Experience

Web sites today
obsessed with what the Intemet can
do instead of what seeds to be done
Remember that the Intemet s 3
technological comenunications tool
Communications is supposed to be
the meass, not the end. Too

Isn’t It
Time You
Had a

wsers are concemed with how the
cl Internet can change business. This
oset is the wrong outlook! We o

concentrale 00 how we can change

Sub?

basiness using the Inemet as a tool
What should matier the most to
you is comtent and design. Be con

0 customer satis-

2 . changiog the face of how we do busincss.  sumer is provid dsce-  ina
vt o Wealo believe that one of the stumbling  vices that will afford ycars of enjoyment

Was a keynote speaker for the Plumbing

faction. Since the wholesale and rerail
Torriuants 1o soremale hased an service o the

cermed about what information you .
deliver, ot how yoa get it there
c be

How Fast

Would You Like

To Receive New

Project Leads

To Win More Business?

tent needs 10 be the ultimak
sentation of your company, services
company’s Web site
design and presentation needs 10 be
ooe step ahead of the competitor’s
site. The question 10 ask yoorself
How About is.... Why should an on-line shopper
EVERY DAY FROM THE BUILDERS ASSOCIATION!! purchase from me, xs opposed to
my competivor? What do 1 have to
sther

F.W. DODGE
Call the BUILDERS ASSOCIATION OF
LaPORTE COUNTY Today for More
Info:
(219) 872-2417

Tips 1 your pages.
1) Keep the overall design uni-

form. Your company s Jogo should ()

b pr 0 cvery puge. along

with informaticen. Not ov

cryone ensers your site through your

See Puge 1%

16 Nerthwert Tndisna Builder/ Archisect Dec. 1997

Wrote a month article for Builder/Architect
Magazine for 1yr called “Building the Web.”
Encouraging the use of the Internet and
E-Commerce as the future.

Educational Programs

orant Satics - & Perssnsd Primer
Toorsday Wareh 18
IM-sMem
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Was a keynote speaker for the Plumbing
E-Commerce Market. Has spoken at the ASA, SWA
and WDA conventions.

E-Commerce Market. Has spoken at the ASA, SWA
and WDA conventions.

Came up with a solution to a local code conflict
with roman tub filler hand-showers. (ie pressure
balance, scald proof, vacuum breaker). Presented
to local plumbing inspectors and was approved.




Just Aad Waler

bath & kitchen studio

Branded Showrooms.
Took over showroom desigr..
Built and maintained website, advertising, TV, promotions

Came up with creative ways to display
working products. Also painted
Chicago skyline.

Developed overall look and feel for three showroom locations. Managed construction of
two locations. Built one showroom in 30 days!




Created unique
product displays that
often ended up in
manufacturers
catalogs...like image
to left.

Designed unique
reception areas at two
location. Pictured
right.

Designed two functional
showers including working
showerheads, body sprays, and
steam showers. Pictures to the
left.

Designed a custom display of mirrored slat wall
and black spray painted pods for Axor faucets.
Also had built-in TV with running video of
designers...Massaud, Starck, and Citterio.
Hansgrohe sent their marketing manager to
check out the display.

bath & kitchen studio

1150 Southpoint Drive | Suite A | Valparaiso, N | 219-531-7744
(Located 1 block south of Route 30 behind the Harley Davidson dealership)

www.justaddwaterbath.com
www.auburnsupply.com /A\
Add Water - Bath & Kitchen Studic™ is subsidiary of Aubum Supply Co.

Created various forms of print ads for newspaper,
magazines and also put together a couple of commercials
for local PBS Channel 56 (ie LakeShore TV).




